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LEGAL INTELLIGENCE

A New Year, a New Specialty
Take some time to hone your skills.

BY JAMES D. YORK, P.A. REALTOR®, AND WILLIAM G. MORRIS, P.A.,  
ATTORNEY AT LAW, MEMBERS OF THE LEGAL RESOURCES COMMITTEE

F irst, a very happy 2015 to all! The new 
year holds great hope and potential, 
and we’re all looking for a way to start 

it off right. To get set for success this year, 
sharpen your skills and expertise by getting 
some new training. 

The importance of ongoing training for 
REALTORS® really cannot be overstated. 
We are in a very complex business, with mul-
tiple and ever-changing sets of regulations 
and market trends, and many specialized 
markets that need a narrow—but deep—level 
of professional expertise. Make it a goal for 
the New Year to increase and hone your skills 
in at least one specialized area. 

Fortunately, our local board offers training 
each month on different aspects of real estate 
right here at home, so why not plan now to 
take advantage of these opportunities? As 
with any career, the effort and time you put 
into it will definitely improve what you get 
out of your job—so build your skills and rep-
utation as the best in your field by furthering 
your education and training in your chosen 
area(s) of expertise. 

There are many specialized niches to 
choose from. For example, housing associa-
tion management is a complicated area that 
requires knowledge of federal, state, and local 
regulations and contracts to make sure your 
buyers know what they’re signing up for. In-
ternational real estate sales also require very 
specific know-how. Other specialties include 
affordable housing for first-time buyers, ca-
tering to the senior “baby boomer” market, 
representing second-home or resort buyers, 
and finding housing opportunities for mili-
tary families and veterans. 

Maybe you’d like to focus on business  
development and commercial real estate, or 
appraisals and property valuation. Or you 
could choose to become an expert on short 
sales, foreclosures and distressed properties 
selling at auction. You might be attracted to 
in-depth knowledge of taxation, zoning reg-
ulations, or current market analysis. Another 
niche is “green” or environmental concerns in 

urban development and land brokerage. And 
let’s not forget the special-interest homes that 
abound in Florida, such as those featuring 
wildlife areas, golf courses or airports.

Specializing can only improve your person-
al skill set, as well as boost your business. But 
don’t forget the basics. NABOR® also offers a 
wide variety of training on contracts, forms 
and issues involved in real estate transactions. 
And, that training is right here at home! Make 
sure to include those courses as part of your 
education. Keep an eye out for upcoming  
NABOR® training topics of interest to you, 
and let 2015 be the year you take advantage of 
this great opportunity to increase and sharpen 
your professional skills. 
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